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 14%  Kenya
 15%  Tanzania
 11%  Zambia
 14%  Zimbabwe
 14%  Botswana
 14%  Namibia
 13%  Ghana
  5%  Mozambique

Are you a supplier offering products and services  
relevant to:
• Infrastructure development
• Construction
• Maintenance
• Service Delivery.

Use IMIESA magazine together with our  

www.infrastructurene.ws  website, newsletters and 

social media platforms to gain exposure to our readers, 

who are your buyers.

Reach your buyers using our  
print and digital solutions

www.infrastructurene.ws
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RATE CARD 2018IMIESA

IMIESA subscribers can now earn CPD points by watching 
ECSA accredited videos on www.infrastructurene.ws

IMIESA magazine works in consultation with, and reaches  
the members of association and organisations below

Civil Engineering 
and Construction

IMESA
Members

Transport and 
logistics

19%

15%

22%

15%

6%

 Suppliers and 
Manufactureres

Distribution in Africa

Readership

All engineering professionals in South Africa  
must acquire Continuing Professional Development  
(CPD) points to work as professionals.

Local, 
national  
and 
provincial 
government 

19%

Consulting 
Engineers

2

3%
Mining 1%

Educational  
Institutes

Oct – Dec 2017

Local Africa IMESA 
Members

Total 
audited

4 172 309 1 168  4 481

DIGITAL REACH
Digi mag subscribers 6 191

Newsletter subscribers 13 864

Website pageviews per month 79 329

Social  media following 2 789

Total means of distribution
(print and digital) 106 391

ADVERTISING OPPORTUNITIES

• The leaderboard banner
• Side rectangle banners
• Middle strip banners

•  Landing page takeovers 
(all banner positions  
on page)

Reach our subscribers through various online advertising 
opportunities on our CPD on Demand landing pages:

O N  D E M A N D



WHY ADVERTISE IN IMIESA?
•  It is the most important source of business intelligence for the infrastructure market.
•  It is the official magazine of the Institute of Municipal Engineering of Southern Africa (IMESA).
•  It is accessible through multiple channels: print, newsletters, website, and social media.

www.infrastructurene.ws

IMESA Members (15%)

•  Institute of Municipal 
Engineering of Southern Africa

 
 Civil Engineering and  
Construction (26%)

• Civil engineering contractors
• Road & bridge engineers
• Structural engineers
• Design engineers
• Planning engineers
• Project managers
• Mechanical engineers
• Electrical engineers
• Transport engineers
• Geotechnical engineers
• Water & sanitation engineers
• Maintenance managers
• Building engineers
• Architects
• Water & wastewater
– Water maintenance engineers
– Water engineers
– Water scientists
– Storm water engineers
• Affordable housing
– Project managers
– Building engineers

WHO READS IMIESA?
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Transport and Logistics. (6%)

• Public transport companies
•  Transport and logistic 

managers
• Municipal fleet managers
• Construction fleet managers

Suppliers & Manufacturers (11%)

•  Pipes, pumps & valves
• Irrigation suppliers
• Meters
• Plant managers
• Lighting
• Motors
•  Electrical distribution 

components
•  Energy efficiency equipment 

suppliers

Educational Institutes  (1%)

• Universities
• Libraries
• Training & research institutes

Mining (3%)

• Mining CEO
• Procurement Managers
• Mining Suppliers

Consulting Engineers (23%)

• Electrical
• Civil
• Water & sanitation
• Environmental
• Building
• Mechanical
• Concrete
• Road & bridge
 
Local, National & Provincial 
Government (15%)

•  Municipal managers and 
engineers

•  Solid waste managers and 
engineers

•  Water & waste engineers/
managers

•  Storm water, road & bridge 
engineers

• Environmental engineers
• Electrical engineers 
• Mechanical engineers
• Politicians
• Municipal finance officers
•  Public places and spaces 

management
• Asset, fleet and It managers



www.infrastructurene.ws

Content marketing opportunities across print and digital platforms

 •  As a two-page story upfront in the magazine 
•  As a featured article in the newsletter
•  As a video clip on www.infrastructurene.ws 
•  As a shared article or video on our social media 

platforms. This includes a specialised campaign to 
boost the story and extend its reach and engagement

•  With a one-page display advertisement, you get a one 
page editorial interview

•  With a half page display advertisement, you get a half 
page editorial interview

•  Articles will be loaded on www.infrastructurene.ws.

•  As a two-page story upfront in the magazine 
•  As a featured article in the newsletter
•  As a video clip on www.infrastructurene.ws
•  As a shared article or video on our social media 

platforms. This includes a specialised campaign to 
boost the story and extend its reach and engagement

Divisional Cover  
This special opportunity includes a section cover 
inside the magazine. The article will be featured: 
•  In the first two pages of the relevant section 
• As a featured article in the newsletter
•  As a video clip on www.infrastructurene.ws 
•  As a shared article or video on our social media 

platforms. This includes a specialised campaign to 
boost the story and extend its reach and engagement

TRENCHLESS NEWS

K eller’s Franki Africa has de-

veloped a reputation for be-

ing able to deliver cost-effec-

tive geotechnical solutions 

using a wide range of appropriate technolo-

gies in a host of different and often challeng-

ing ground conditions. “We have worked in 

Southern Africa for many decades and have 

a profound understanding of the different soil 

conditions and the optimal geotechnical solu-

tions for them,” says Byron Field, trenchless 

technology manager, Franki Africa.

He adds that this knowledge often enables 

the company to be proactive in solving prob-

lems that, on the face of it, sometimes seem 

unsolvable. “The Drakenstein Municipality’s 

bulk sewer pipeline is an excellent example 

of this,” says Field.

The challenge   
The path of the sewer pipeline – which is in 

the Paarl, Western Cape, area – included a 

±105 m stretch across Arboretum Road and 

the N1 highway, followed by a ±10 m sec-

tion, which runs parallel to the Boschenmeer 

Golf Estate boundary wall at a depth of be-

Forming Drakenstein’s

tween 6 m and 8 m. According to Field, the 

main challenge was the relatively unstable 

ground conditions, which comprised sands 

of up to 4 m deep, with loose cobbles and 

boulders from depths of 4 m to 8 m, and a 

very high water table. 

He adds that the South African National 

Roads Agency also had strict wayleave 

conditions, prohibiting the Drakenstein Mu-

nicipality from conducting works beneath 

the national highway unless it was able to 

prove that every conceivable precaution 

was taken to protect the highway and to en-

sure uninterrupted use. It was obvious that 

a trenchless methodology, like pipejacking, 

was required in order for the new sewer to 

run under the roads without interrupting traf-

fic. Additionally, the depth of the pipeline and 

its proximity to the Boschenmeer Golf Estate 

boundary wall made open excavation unprac-

tical in this area.

The cobble layer
The ground conditions were analysed and 

a new challenge was encountered. Field ex-

plains: “Firstly, the level of the sewer passed 

directly through the cobble layer between a 

depth of 4 m to 8 m, and when pipejacking 

through this type of ground, it is virtually im-

possible to prevent the collapse of the cob-

bles during excavation. Secondly, the high 

water table tends to draw fines from the sur-

rounding ground towards the jacking shield. 

Both of these things could have led to over-

excavation, resulting in ground level settle-

ment,” he says.

Jet grouting solution
Franki then approached the Drakenstein 

Municipality with a proposal to treat the 

ground beneath Arboretum Road and the 

N1, as well as alongside the Boschenmeer 

Golf Estate boundary wall. The proposal 

entailed jet grouting, which involves the mix-

ing and partial replacement of the in situ 

soil with cement slurry, to consolidate the in 

situ ground condition along the sewer cen-

treline and between the depths of 4 m to 

9 m, and then installing a pipejack through 

the treated ground. 

“The treatment of the ground would prevent 

the collapse of the sand and cobbles during 

pipejack excavation and would reduce the in-

gress of water to manageable levels,” Field 

says. He adds that jet grouting was Franki’s 

preferred method of treatment as high-pres-

sure jetting can be used to consolidate in 

situ ground at exact levels and can provide 

up to 2.5 m diameter columns with only an 

80 mm drill stem.

The municipality’s design team found the 

proposed solution acceptable, included it in a 

tender document for this phase of the works 

and, in August 2016, Franki was appointed 

by the main contractor, Vakala Construction, 

to carry out the specialist geotechnical works 

as per their envisioned specification.

Field says that the result could not have 

been better. “The jet grouting work went 

according to plan and was carried out with 

zero impact on traffic. In addition, once the 

jet grouting was completed and the site was 

cleared, there was no remaining evidence 

at ground level that the ground beneath 

had been treated,” he says.

As for the pipejacking, Field says the en-

tire operation went smoothly with the ground 

treatment “working beyond even our highest 

expectations”. The subcontract work was 

completed by Franki on time and on budget 

in February 2017. 
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Excavating at the jacking faceThe prepared 8.5 m shored jacking pit 
ready to start pushing the jacking shield

Constructing a 
pipeline extension 
under a heavily 
trafficked route 
calls for a creative 
geotechnical 
response to combat 
a cobble layer, with 
the core response 
entailing jet grouting.

Exposed trial jet grout 
column, clearly showing 
dense cobbles that are bound 
together after treatment

Pipejack gantry

Client: 
Drakenstein Municipality

Engineers:
Lyners

Main contractor:
Vakala Construction

Specialist geotechnical 
contractor:
Franki 

Contract commencement/
completion:
August 2016 to February 2017

Scope of specialist 
geotechnical work:
215 m 1 780 ø OD pipe jack; 
250 m³ grouting

CONTRACT NO. CES 14/2015 

     Jet grouting was Franki’s 
preferred method of treatment.”

new bulk 
sewer line

Franki’s jet grouting rig installing raker 
columns beneath the N1 highway

This prime position consists of an interview in Q&A 
format written by our editorial team. It includes a 
photograph of the interviewee and a pull quote on 
the front cover. The article will be featured:

Position yourself 
as an industry 
expert. Share your 
knowledge and 
showcase how your 
company’s products 
and services 
provide solutions to 
industry challenges.

Hot Seat

OSBORN

Shane Beattie | Product Support Manager 

What are the benefits 
of using recycled or 
reclaimed asphalt?
SB  There are a number of 

benefits to using reclaimed 

asphalt pavement (RAP) and 

fractionated reclaimed asphalt 

pavement (FRAP), including 

asphalt oil savings, aggregate 

stone savings, environmental 

friendliness, and easier road 

management. RAP holds many 

resources of high value, such 

as oil and sometimes scarce 

aggregate sizes, and it must 

be properly managed.

What is the role of 
crushing and screening 
equipment in 
managing RAP? 
Crushing and screening equip-

ment takes the product back 

to its original size without 

over-crushing or generating 

excess dust. It is important 

to have efficient equipment 

that is sized to match the job 

requirements and that is also 

capable of operating in the 

harsh environments associ-

ated with processing RAP, such 

as remote mounted radiators, 

pre-filtering gensets, minimising 

shelves for material to build 

up, and conveyors capable of 

handling “slabby” material.

What product solutions 
does Osborn offer for 
crushing and screening? 
We offer many combinations of 

crushing and screening tools 

evolved from nearly 50 years in 

the asphalt industry with Astec. 

From these tools, we can offer 

systems to make from 10% to 

100% RAP mixes. We provide 

all styles of crushers, from 

impactors to compression-style 

crushers. We also provide any 

style of screening equipment, 

from high-frequency to 

conventional screens – whether 

in a por table, stationary or 

mobile application. To ensure 

efficiency when operating 

in a RAP application, we 

recommend the use of a 

horizontal shaft impact 

crusher paired with a high-

frequency screen due to their 

ability to vary many operating 

parameters.

How should crushing 
and screening 
equipment be set 
up to allow optimum 
processing of RAP?

All RAP should be screened 

first prior to crushing. This 

takes advantage of the milling 

machine and the fines that 

have already been generated 

and removes them, before 

creating additional fines at 

the crusher. 

Tell us about the 
concept of cold in-place 
recycling.
Cold in-place recycling (CIR) is 

the future of road rehabilitation. 

The basic concept of CIR is 

to remove damaged layers, to 

process the removed material, 

and then to place and compact 

it to make the new structure. 

A new surface course can then 

be applied.

CIR equipment makes it 

possible to repair damage to 

a roadway in one single pass, 

while reusing up to 100% of 

the existing material. Savings 

potentials are tremendous, 

not only through the reuse of 

material, but also by reducing 

equipment requirements, and 

through time savings. CIR 

technology allows mix creation 

at the job site and provides 

considerable cost savings over 

traditional mill-and-fill. Osborn’s 

Roadtec recycling train – with 

cold planer, RT-500, paver, 

screen, crusher, pugmill and 

computerised metering of 

additives – can help achieve this.

Why should municipalities 
and roads authorities 
make use of RAP in their 
roads projects?
As mentioned previously, RAP 

offers a number of benefits. 

Ultimately, it saves money and 

the environment, and when the 

old streets are milled down and 

recycled, the street levels stay 

the same, meaning manholes 

and curbs don’t need as 

much reworking. 
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Industry Insight   
This sought-after position includes a photograph 
of the interviewee on the front cover. The article 
will be featured:  

Forming Drakenstein’s new bulk 

sewer line Page 36

Bringing sewers back 

to life Page 39

TRENCHLESS 
NEWS Panel Discussion

Joining ERWAT in September 2016, 

managing director Tumelo Gopane  

has implemented a series of pro-

cesses to streamline efficien-

cies, which includes the way in which the 

organisation integrates with its major stake-

holder, Ekurhuleni Metropolitan 

Municipality to effectively meet 

development goals.

Gopane says one of the main 

shifts has been the move to a 

more proactive approach 

in terms of how the 

now being addressed through intensive infra-

structure planning and ERWAT has classified 

its plants into three categories in terms of 

its intervention framework, namely red, yel-

low and green. Red plants are clearly the 

priority, since these are defined as above 

100% capacity. Three plants are defined as yel-

low and are within the 80% to 100% threshold; 

with three plants defined as green, or within 

80% of capacity at present. The ideal time to 

commence with feasibility studies is between 

80% to 100% in order not to go beyond 

100% capacity.

Only 4 of the 19 plants are interlinked via 

pipeline connections; the rest are standalone 

facilities. The reason for this is that the 

Ekurhuleni metro was formed through the 

amalgamation of a number of small towns, 

many of which operated their own independent 

wastewater treatment plants.

“That’s why we’re now rationalising and 

regionalising these plants so that the ones we 

retain within the ERWAT wastewater system 

are all interlinked via a dedicated pipeline 

network. This will require a substantial capital 

outlay, but will reduce operating costs in the 

long term,” Gopane expands.

Fifty-year master plan
ERWAT’s plant and conveyancing regionalisa-

tion and 50-year master plan will be com-

pleted by the end of 2019. When finalised, the 

entire existing and proposed ERWAT network 

will be overlaid on to Ekurhuleni’s Spatial 

Development Framework.

“In the meantime, we’ve responded to the 

immediate challenges with a detailed five-year 

ERWAT’s role as Ekurhuleni’s dedicated 
wastewater service provider is critical in 

supporting major infrastructure programmes 
within the metro, which are designed to attract 

investment and meet rapidly growing population 
requirements. ERWAT is now ramping up its 

presence within the country as well as 
outside South Africa’s borders.

city’s current wastewater model is managed. 

“ERWAT has an outstanding record for down-

stream quality efficiencies, but needs to move 

with the times in terms of future spatial devel-

opment planning, particularly when it comes to 

the rising pressure of urbanisation,” he points 

out. “Without the basic fundamentals like 

water, power, sanitation and roads, our infra-

structure goals cannot be realised.”

ERWAT operates 19 plants, of which 13 are 

now registered as being over capacity, a clear 

indication of the rapid socio-economic expan-

sion experienced across Ekurhuleni. This is 

INDUSTRY INSIGHT
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capex plan that’s now actively in progress and 

we’re currently taking a number of projects 

through to completion,” says Gopane.

For the 2017/18 financial year, ERWAT has 

an approved capital expenditure budget of just 

over R300 million. From the 2018/19 financial 

year, the proposed annual capex provision 

ramps up to around R1.4 billion for the balance 

of the initial five-year plan. A 20-year capex plan 

is now also in progress.

Red plant upgrades
Priority plants, namely Vlakplaats, Welgedacht, 

Waterval and Ancor have been identified for 

design upgrade interventions (refurbishments 

and expansions) from 2017/18 based on the 

use of existing conventional systems. The bal-

ance of ERWAT’s other plant feasibility studies 

will explore the introduction of new propri-

etary technologies. Prime examples already 

under way include the imminent commissioning 

of a Nereda technology solution at ERWAT’s 

Hartebeestfontein facility; and the HYBACS sys-

tem being installed at Tsakane, which is now in 

the implementation phase.

Across the board, stricter environmental meas-

ures are being introduced, which starts with 

what Gopane refers to as a water management 

"river-to-river" philosophy. “As the leading waste-

water treatment company in South Africa, and 

probably Africa, ERWAT’s newly reviewed waste-

water tariff could well serve as a pilot for other 

metros and municipalities on how to implement 

sustainable life-cycle costing models that don’t 

compromise the environment by cutting corners 

on treatment interventions. It’s about balancing 

revenue collection with non-negotiable environ-

mental compliance standards.”

Backing these and other initiatives is a 

renewed investment in research and develop-

ment. ERWAT has established a technical forum, 

and will, in the future, be participating across all 

Water Institute of Southern Africa streams (and 

not just the water stream).

“We are focused on boosting our ongoing 

capabilities, which means greater quality and 

competency. Our immediate plan is to obtain 

ISO 14000 certification, and within the next 

three to five years ISO 9001, and ISO 55000, 

the latter focusing on maintenance and asset 

management.”

Industrial outsourcing 
ERWAT is also actively pursuing opportunities in 

the private sector. Some of the existing FMCG 

clients include Heineken, Nestlé, and Kellogg’s. 

ERWAT is also moving into two new areas, 

namely mining and specialist industrial manufac-

turing, particularly for those industries needing 

to dispose of paint and chemical-type products.

“We’re actively encouraging industries to out-

source their non-core waste water treatment 

component to ERWAT, which now offers on-site 

dedicated operations and maintenance pack-

ages, including laboratory services. Outsourcing 

wastewater treatment minimises the business 

risk of penalties for non-compliance and, over and 

above this, ensures that operations are positively 

contributing to the preservation of our ecosys-

tems. We cannot allow non-standard processed 

wastewater to be pumped back into our rivers 

and ERWAT is here for the market,” he expands.

ERWAT will be exhibiting at the IMESA 2017 

Conference in October and the Mining Indaba in 

February 2018, among other key expos, which 

demonstrates its desire to engage with indus-

try and to reposition ERWAT as a national and 

multinational state-owned company. “The added 

revenue stream will help to make ERWAT more 

self-sufficient and thus enable Ekurhuleni to chan-

nel funds into non-revenue areas, like roads and 

stormwater. We could even become a cash cow 

for the city.”

Memorandums of understanding
ERWAT has recently concluded a memorandum 

of understanding (MoU) with the Department of 

Public Works, and the first target is to assess and 

improve the wastewater treatment plants housed 

within the Department of Correctional Services.

An MoU has also been concluded with Lepelle 

Northern Water, headquartered in Polokwane, to 

collaborate with them in upgrading, operating and 

maintaining their wastewater treatment plants to 

bring them up to compliance levels.

PPPs
Proposed public-private partnership opportunities 

in wastewater reuse are included in ERWAT’s 

50-year master plan. As previously stated, 

ERWAT’s rationalisation process seeks to reduce 

the number of plants currently in operation, 

while at the same time increasing the capacity 

and efficiency of the remaining facilities. Some 

of these plants could potentially be identified 

for self-sustainable PPP ventures, based on the 

city’s future spatial development framework and 

planned residential and industrialisation nodes.

ERWAT is also addressing Ekurhuleni’s pressing 

informal settlement needs, of which there are cur-

rently an estimated 120. Here, the introduction 

of off-grid package plants provides the best and 

most immediate response. This plug-and-play 

wastewater treatment solution is also well suited 

to low-cost housing developments planned for 

construction in the immediate future. Eventually, 

these off-grid plants would be replaced by formal 

wastewater treatment networks as Ekurhuleni 

embarks on its megacity developments in the 

coming decades. 

holder, Ekurhuleni Metropolitan 

Municipality to effectively meet 

development goals.

Gopane says one of the main 

shifts has been the move to a 

more proactive approach 

in terms of how the 

     Without the basic fundamentals like 
water, power, sanitation and roads, our 
infrastructure goals cannot be realised.”
Tumelo Gopane, managing director, ERWAT  
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Building tomorrow’s 
megacities

IMIESA speaks to Kibiti Ntshumaelo, 
managing director of Lekwa Consulting Engineers, about the company’s 

amazing journey since its founding back in 2002, and the upcoming 
celebration of its 15th anniversary in October.

How did it all start?
KN  Back in 2001, we were a 

shelf company and it was only 

in 2002 that the Lekwa brand 

was registered and started 

trading. Gert Smit, my business 

partner, was the founder, and a 

former director of Klomp Consult 

East, a subsidiary of the Klomp 

Africa Group.

I joined Lekwa as a non-executive 

director from 2002 to 2006. 

During this time, I also continued 

to work as a civil engineer for 

Spoornet and was part of the 

team responsible for the Coal Line, 

which was and still is a vital 

route linking through to the 

Richards Bay Coal Terminal and 

ensuing export markets. Being 

involved on such a strategic project 

passed on invaluable skills and 

this prepared the way for me to 

join Lekwa full-time as managing 

director in 2006.

We’ve grown from humble 

beginnings to a firm that now 

generates an approximate annual 

turnover of R20 million and 

employs around 40 personnel, 

with offices in Alberton, Ermelo, 

and Newcastle.

What’s the core 
business focus?
From inception, our business 

has focused on the general 

civil engineering and allied 

infrastructure markets. 

Our watershed year came in 

2006 when we were awarded the 

lead on a professional resource 

team (PRT) initiative for the 

Gauteng Department of 

Human Settlements. 

PRT projects are very multifac-

eted and include the project and 

programme management of all 

the major built environment pro-

fessions, from electrical and civil 

engineering contractors to archi-

tects and builders, social facili-

tators and community liaison 

officers. We’ve found that liaison 

officers are especially critical in 

ensuring effective social facilita-

tion and buy-in.

The extensive experience gained 

on our first and subsequent PRT 

projects has really honed our skills 

in the design and establishment of 

township infrastructure, which is 

definitely one of the most pressing 

social needs in our country. 

We’ve perfected the turnkey 

model and we’re now experts 

in this field. The scope includes 

land acquisition, town planning, 

environmental impact assess-

ments, and geotechnical investiga-

tions, through to the design and 

establishment of the underground 

services and houses, the design 

and construction management of 

the road networks, plus the final 

handover of the title deeds.

In the last 10 years, we’ve 

constructed more than 10 000 

high-quality BNG homes and, in 

the process, made a real differ-

ence affected communities. We 

have also completed over 12 new 

township developments.

Has Lekwa received spe-
cial recognition for human 
settlements projects?
We’re proud to state that the 

work done by Lekwa on the 

Nellmapius Ext. 22 project 

in Mamelodi, situated within 

the City of Tshwane, was 

recognised by the Gauteng 

Provincial Government at the 

Premier’s Service Excellence 

Awards 2017. Lekwa was 

nominated in the Sustainable 

Development category for the 

Infrastructure Development 

Award, taking second place.

This BNG PRT project, which 

is now at an advanced stage, 

entails the construction of 

1 232 low-cost homes, 98 

military veteran units, plus 

550 rental units. This project 

is a good example of 

sustainable and inclusive 

human settlement development.

What measures are 
in place to ensure 
quality delivery?
From inception, we have 

maintained our own in-house 

quality management systems.

We’ve committed to taking this a 

step further and have set a goal 

of being ISO 9001 compliant 

by mid-2018. We already 

apply the quality management 

systems stipulated by Consulting 

Engineering South Africa.

At Lekwa, we understand the 

critical importance of continuous 

productivity improvement.

How is Lekwa developing 
future engineers and 
technologists?
As consulting engineers, our 

real asset, and investment, lies 

in our personnel, and the future 

talent we hope to attract.

We’re pleased to report 

that we’ve concluded a 

commitment and undertaking 

with Engineering Council 

South Africa (ECSA). The end 

result is that our professional 

engineers are now registered 

ECSA mentors. Their role is to 

develop and empower aspiring 

graduates, whether engineers 

or technologists.

What is your view on the 
PPPFA legislation?
Simply put, if nothing is done 

now, nothing will change meaning-

fully for those wishing to enter the 

construction sector. As consulting 

engineers and project managers,  

we are one of the major change 

agents in facilitating this process.

In terms of the PPPFA legisla-

tion, contracts valued under 

R50 million will be adjudicated 

on the 80/20 principle, 80 being 

the price, and 20 being the pref-

erential points system, which, in 

both cases, has a direct bearing 

on how we design and execute 

future projects.

Provision is now made for 

BBBEE enterprises, a 30% sub-

contractor component, township-

based companies, women- and 

youth-owned businesses, those 

with disabilities, military veter-

ans, as well as project location 

– i.e. rural or urban centres.

Everyone accepts and wants 

the construction industry to 

transform. The PPPFA sets out to 

achieve this by eliminating front-

ing and that’s real empowerment 

in practice.

Are drones part of the 
industry's future?
We’re reaching for the skies 

and already have a qualified 

drone pilot on board, pending 

approval and licensing of our 

drone unit by the South African 

Civil Aviation Authority.

Drones are the new frontier 

for most industries. For civil 

engineers, the benefits of 

precise aerial surveying and real-

time situation analysis are clear. 

For example, onboard drone 
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software systems now enable a 

perfect interface with geographic 

information systems.

What is Lekwa’s strategy 
going forward?
Like any business, we want 

to keep on growing. One 

of our strategies is to form 

collaborative joint ventures with 

the larger firms in South Africa, 

as well as leading global 

multinationals working here, 

as well as in Africa, where 

we see major opportunities. 

We’ve already concluded a 

memorandum of agreement 

with Nyeleti, a major South 

African firm, as we prepare to 

enter new markets. One of 

our goals, for example, is to 

qualify for Sanral contracts, 

but we first need greater 

internal capacity. 

On the human settlements 

side of the business, we’ll 

be sharing our vision at 

the upcoming 81st IMESA 

conference in October 

2017, which coincides with 

our 15-year anniversary 

celebrations. Our paper is 

entitled ‘Creating sustainable 

and lively neighbourhoods’, 

which responds to the 

challenges of building South 

Africa’s new megacities 

and transforming them into 

integrated socio-economic 

development zones that are 

inclusive. This is a goal that 

Lekwa is fully committed to. 

“Our experience has shown that a 
system design approach must start 
with an analysis of the end-use 

requirements.” Kibiti Ntshumaelo, 

managing director, Lekwa Consulting Engineers

team responsible for the Coal Line, 

which was and still is a vital 

route linking through to the 

“Our experience has shown that a 
system design approach must start 
with an analysis of the end-use 

requirements.” 

www.lekwa.co.za

 Front Cover  
+ Cover Story
 This exclusive package  
includes a front cover  
image and article.  
The article will be featured: 

With a print and digital campaign,  
there is a reach of 106 391 for  
your marketing message:
• Print magazines 4 218
• Digimag subscribers 6 191
• Newsletter subscribers 13 864
• Website pageviews per month79 329
• Facebook likes and Twitter Followers 2 789

•  As a two-page cover story upfront in the magazine 
• As a featured article in the newsletter
•  As a video clip on www.infrastructurene.ws 
•  As a shared article or video on our social media platforms. This includes a 

specialised campaign to boost the story and extend its reach and engagement
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especially since the number of people gener-

ally rises over the holiday season as family 

members return home, placing additional pres-

sure on supply.”

Final works were commissioned in February. 

In March 2017, SBS officially handed over 

the project to dignitaries from Joe Qgabi 

District Municipality. Thanks to this initia-

tive, the municipality can now pump in clean, 

potable water.

 

Theewaterskloof Municipality
Another turnkey example, completed in 2016, 

entailed the commissioning of a 2.2 Mℓ 

(ST31/06 model) at Riviersonderend for the 

Western Cape’s Theewaterskloof Municipality. 

Here, SBS’s tank ties in and serves as a 

backup to an older concrete reservoir, which 

could no longer cope with rising demand.

“Theewaterskloof Municipality specified 

SBS’s bolted steel panel tank route for two 

reasons: the speed of erection and the cost of 

the structure,” says Gwagwa.

From the time the tender was awarded on 

12 May 2016, SBS had 14 weeks to complete 

the project, which included a weather contin-

gency allowance. “Due to the time constraints, 

on-site civil works had to run concurrently 

while the tank was being manufactured back 

in Pinetown,” Gwagwa continues. 

Once on-site, it took just under two weeks 

for SBS to assemble and connect the tank to 

the infrastructure grid. “There was a scheduled 

four-hour interruption in water services during 

the final leg as we completed the interconnec-

tion to the concrete reservoir.”

Rainwater harvesting
SBS supports its ongoing project activities with 

a comprehensive research and development 

programme. One prototype that has transi-

tioned to the commercial production stage is 

SBS’s new rainwater harvesting tank.

To prove its benefits, SBS installed a rainwa-

ter tank at its Pinetown facility in October 2016. 

Across South Africa and for all 

industries and communities, the 

need for intensive water security 

planning and implementation has 

been reinforced by the recent extended droughts 

across most of the country. This requires a 

change in consumption behavior when it comes 

to conventional water management, and high-

lights the need to introduce supplementary meas-

ures like rainwater harvesting and storage tanks, 

as backups that reduce the demand on dams 

and reservoirs.

“In addition to potable water requirements, for 

municipal clients, our solutions also include ef-

fluent, leachate and water treatment storage,” 

says James Preston, Marketing Manager for 

SBS Tanks. The SBS range extends from 12 kℓ to 

3 300 kℓ and the units are relatively fast to build. 

“As an indication of the turnaround time, our largest 

tank takes around 12 to 15 weeks to manufacture.”

One of SBS’s distinctive design features is 

the internal PVC liner, which meets strin-

gent Australian drinking water standards, 

acknowledged as an industry benchmark 

worldwide. The PVC material specified by 

SBS is 1 000 g/m2 and is unique to the 

South African market. 

“These liners carry a 10-year ‘no leak’ warran-

ty and if damaged can be easily repaired,” says 

Preston, adding that SBS’s tanks meet strict 

ISO 9001: 2015 SABS approval standards. 

With the majority of the materials sourced 

locally by SBS’s tanks, all fabrication takes 

place at its Pinetown factory in KwaZulu-Natal.

“Zincalume is a specialised coating system, 

which exhibits exceptional anti-corrosive charac-

teristics, and we specify this for all our tanks,” 

Preston explains. This coating comprises an 

aluminum, zinc and silicon composition.

The tank structure, if used and maintained in 

accordance with SBS requirements, has a life 

expectancy of more than 60 years. 

Water for Joe Qgabi District 
SBS is a leading solutions provider to munici-

palities across South Africa. A recent example 

is a turnkey project in the Eastern Cape for the 

Joe Qgabi District Municipality. Here, SBS sup-

plied and commissioned 16 reservoir storage 

tanks for rural villages in Ugie, Maclear and 

Mount Fletcher.

These ST10/03 tank models have a design 

capacity of 100 kℓ and each tank serves the 

requirements of 500 to 1 000 users. “The 

modular nature of SBS’s products makes trans-

portation and rapid installation in remote loca-

tions a reality,” explains Mava Gwagwa, SBS’s 

New Business and Key Accounts Director for the 

municipal market. 

SBS’s scope included all project phases, from 

site excavation to the construction of the steel 

reinforced concrete ring beams on which each 

tank sits, plus the pipework and mains connec-

tions. “Wherever possible, we used local labour 

to level the ground for the platforms, which were 

excavated by hand, as well as for the in-situ 

casting of the ring beams.”

The project commenced in October 2016 with 

a request by Joe Qgabi District to accelerate 

the completion date, where practical. “These 

tanks replaced older concrete reservoir sys-

tems that were mostly in very poor condition,” 

says Gwagwa. “Many villages were relying on 

other sources, such as wells or boreholes 

yielding substandard water quality.”

By 16 December 2016, all the SBS tanks 

were in place and most were already con-

nected to the municipal bulk water mains. “This 

made a huge difference for those communities, 

“We calculated the size of the tank based on 

the 1 046 m2 roof surface area of our fab-

rication shop and determined that a 156 kℓ
storage capacity was adequate,” says Preston.

Based on Durban’s average seasonal rain-

fall, SBS expects to capture around 907 000 ℓ
per annum, which will then be used as potable 

and general-purpose water throughout the 

cycle. The tank has an installed purification 

system and SBS uses this water for most of 

its potable requirements.

“We’re receiving strong interest from the 

market and have already sold a number of 

these tanks, all purpose-built for the client’s 

specific harvesting flows.”

School and hospital projects
When situations like water rationing or reticula-

tion failures occur, no one can face the risk of 

being without water, and a core business area 

for SBS is the installation of standby tanks. 

Recent SBS municipal projects include a hos-

pital in Stanger, northern KwaZulu-Natal. SBS is 

also currently installing five backup tanks at two 

schools in Pinetown. “The legal requirement is 

that if a school doesn’t have water within three 

hours, it has to be temporarily closed, which 

causes major disruptions,” says Preston.

Exports
Alongside South African opportunities, SBS is 

aggressively building its export base, and has 

successfully penetrated key global regions that 

include the USA. “Prime opportunities in Africa 

include the DRC, Kenya and Malawi, and our 

intention is to establish local distributors that 

will help grow our continental footprint where 

there is a pressing need for potable water 

storage solutions. 

Water on 
demand 

www.sbstanks.co.za

SBS Tanks is leading the market 
with specialist storage solutions 
that meet pressing infrastructure 
backlogs and accelerate 
service delivery. 
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SBS Tanks 
Water on demand 

Dams & Reservoirs

New labyrinth spillway for Tzaneen

City of Ekurhuleni

The 10-point economic plan

Tumelo Gopane  Managing Director, ERWAT

One mission, one vision

INDUSTRY
INSIGHT

The extensive experience gained on our first and subsequent PRT projects has really 

honed our skills in the design and establishment of township infrastructure, which is 

definitely one of the most pressing social needs in our country.”  Kibiti Ntshumaelo 

Managing director, Lekwa Consulting Engineers

IN THE HOT SEAT
The extensive experience gained on our first and subsequent PRT projects has really 

honed our skills in the design and establishment of township infrastructure, which is 

definitely one of the most pressing social needs in our country.” 
IN THE HOT SEAT
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BANNER POSITIONS

LEADERBOARD: 728 X 90

RECTANGLE
BANNER 
(Above the fold)

300 x 250

MIDDLE STRIP AD: 468 X 60

MIDDLE STRIP AD: 468 X 60

www.infrastructurene.ws
Banners are sold on the home page and  
run-of-site pages.
•  Leaderboard: Prime position above the  

www.infrastructurene.ws masthead.
•  Rectangle banners: In eye-catching positions in the 

right-hand column
•  Middle strip and bottom rectangle banners:. 

Strategically placed between or below 
newsworthy articles.

•  Home page: Maximum of four advertisers per banner 
zone to ensure optimum exposure for advertisers.

•  Run-of-site banners: Displayed across multiple pages, 
increasing brand awareness.

•  Takeovers: Own all banner positions and background 
branding for the period that you select. Package this 
with a concurrent newsletter takeover, and make sure 
your solution is top-of-mind for buyers. Takeovers are 
available for the homepage and run-of-site pages, and 
either static or with rotation (other advertisers will rotate 
with your takeover).

•  Newsletters: Reach our highly targeted readers’ 
inboxes weekly by advertising in our informative and 
relevant newsletters. Banner advertisements and 
featured articles give you the opportunity to share your 
marketing message and drive traffic to your website.

•  Videos: Use any of our banner positions for a company 
video promoting your products and services, or add 
other rich media elements to encourage visitors to 
interact and engage with your content.

•  Featured Articles + Boosting: Take a content 
marketing package across print and digital platforms, or 
a featured article in the newsletter or on the website. Our 
editorial team will boost the story and extend its reach 
and engagement with the right target audience

•  Company page for featured articles: Book your own 
page on the www.infrastructurene.ws website where all 
your featured articles can be found by your customers in 
one space with your corporate branding. 

Capitalise on the relationship we have  
with the infrastructure industry.

Expand your brand, market your products and 
services and drive traffic to your website through  
our print and digital advertising opportunities.

BOTTOM RECTANGLE 
600 X 300

ONLINE OPPORTUNITIES

www.infrastructurene.ws
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JANUARY 2018 
THE ROADS ISSUE 
Industry perspective: Recycling 
Africa’s roads: a southern  
African focus
Municipal focus: infrastructure 
projects and suppliers in Nelson 
Mandela Bay
• Bitumen and asphalt
• SAICE Awards
• Environmental engineering
• Shared mining social infrastructure
• Solid waste management
•  Pumps, pipes, valves, motors 

and meters
• Dams and water storage
• Formwork and scaffolding
•  SARMA | ASPASA Advances in 

cement and concrete technologies
•  Transport, logistics, vehicles  

& equipment
•  Fleet management 
 
Calendar events
• African Mining Indaba

FEBRUARY 2018
THE UTILITY EQUIPMENT AND 
SERVICES ISSUE 
Panel discussion: The best in  
SA road building 
Municipal focus: Infrastructure 
projects and suppliers in Midvaal
• Municipal architects
• Geotechnical engineering
•  Industry perspective: optimising  

SA’s water utilities
•  Wastewater treatment works: 

infrastructure and innovations
•  Precast concrete and clay building 

materials: evaluating products 
and techniques

•  Shared infrastructure and social 
labour plans in mining

• Cement and concrete
• SHEQ: PPE and safety gear
• I nfrastructure planning, funding and 

implementation
•  Transport, logistics, vehicles  

& equipment
•  Public Transport 

Calendar events
•  Argus Africa Roads

MARCH 2018
THE NATIONAL WATER  
WEEK ISSUE 
Panel discussion: Perfecting 
South Africa’s water system: storing, 
measuring, pumping, testing, 
monitoring, managing and delivering
Industry perspective: Department  
of Water and Sanitation 
Municipal focus: Infrastructure 
projects and suppliers in the  
Western Cape
• Leading water projects 2018
•  Pumps, pipes, motors, valves  

and meters
• Electrification: urban and rural
• Environmental engineering
•  Consulting engineers:  

Showcasing excellence in design 
and project delivery

• Ports and harbours
•  SARMA | ASPASA Cement and 

concrete: Focus on environmental 
management, sand and aggregate 
production and readymix design 
and  delivery, and machinery

•  Transport, logistics, vehicles  
& equipment

•  Fleet management 

Calendar events
• Power and Electricity World Africa
• The Water Show Africa
• Bauma ConExpo Africa 

APRIL 2018
THE ROADS CONSTRUCTION, 
MAINTENANCE AND 
REPAIR ISSUE 
Panel discussion: Technologies 
for evolving specifications for road 
construction – Conversations with 
SANRAL, SARF and the suppliers to 
the roads industry
Industry perspective:  
Metering and control
Municipal focus: Infrastructure 
projects and suppliers in the 
West Rand 
•  Roads management and 

maintenance for local government
•  Public buildings: Design, restoration 

and new projects
•  Shared infrastructure and 

social labour plans: mining and 
construction

• Cement and concrete

• Human settlements
• Project management
• Trenchless technologies (SASTT)
•  Construction equipment and vehicles: 

earthmoving and allied

Calendar events
• CESA Indaba

MAY 2018
CEMENT AND  
CONCRETE ISSUE 
Panel discussion: Water utility 
technologies – Investing now to 
save the future 
Industry perspective: Concrete 
Manufacturers Association | SARMA | 
The Concrete Institute
Municipal focus: Infrastructure 
projects and suppliers in Ekurhuleni 
• Concrete and cement
•  Infrastructure funding and 

implementation
• Public lighting and safety
• Environmental engineering
• Construction SHEQ feature
•  Transport, logistics, vehicles  

& equipment
•  Fleet management 

Calendar events
• African Construction Expo
• Totally Concrete
• African Utility Week
• Pumps, Pipes & Valves Africa 

JUNE 2018
THE SMART CITIES & 
TRANSPORTATION ISSUE 
Panel discussion: Planning and 
building SA’s metros
Industry focus: BIM & Spatial planning
Municipal focus: infrastructure 
projects and suppliers in the City 
of Johannesburg
• Transportation engineering 
• Airports and runways
• Ports and harbours
•  Railway: design, construction and 

maintenance
• Pumps, valves, piping and metering
• Public transport solutions
• Geotechnical engineering
•  Smart cities: Third-party 

utility services
•  Roads and bridges: design, 

construction and maintenance
• Cement and concrete
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•  Trenchless technologies (SASTT)
• Costing and estimating
•  Transport, logistics, vehicles  

& equipment
•  Public Transport
 
Calendar events
• WISA Conference
• Africa Rail

JULY 2018
THE ENERGY AND HUMAN 
SETTLEMENTS ISSUE 
Panel discussion: Building pipelines 
– Bulk and reticulation 
Industry perspective: Clay Brick, 
SAFCEC, Master Builders
Municipal focus: Infrastructure 
projects and suppliers in the City  
of Cape Town
• Renewable energy 
• Electrification
• Low cost and affordable housing
•  Power stations: construction and 

refurbishment
• Asset management
• Dams and reservoirs
• Scaffolding and formwork
•  Transport, logistics, vehicles  

& equipment
•  Fleet management

Calendar events
•  The Southern African  

Transport Conference
• Power-Gen and DistribuTECH Africa
• Fulton Awards

AUGUST 2018
THE BITUMEN AND  
ASPHALT ISSUE 
Panel discussion:  
Road construction, maintenance  
and equipment
Industry perspective:  
SABITA, ASPASA, SARMA
Municipal focus: Infrastructure 
projects and suppliers in Buffalo City 
•  Design, planning and project 

management for water and 
wastewater infrastructure

• Water system pressure management

• Geotechnical engineering
•  Women in engineering and 

construction
• SANRAL roads
•  Cement and concrete: SARMA/

ASPASA
•  Infrastructure funding and 

implementation
•  Transport, logistics, vehicles  

& equipment
• Public transport

Calendar events
• The Concrete Conference
• Infrastructure Africa
• Interbuild

SEPTEMBER 2018
THE PIPES & SHEQ ISSUE
Panel discussion: Proper handling 
and installation of plastic pipes
Industry perspective: SAPPMA
Municipal focus: Infrastructure 
projects and suppliers in eThekwini
•  Trenchless technology: SASTT
•  Pipelines, water delivery and non-

revenue water losses
• Human settlements
•  Roads and bridges: design, 

construction and maintenance
• Pumps, valves and motors
• Utilities management
• Construction SHEQ
• Concrete and cement
•  Transport, logistics, vehicles  

& equipment
•  Fleet management

Calendar events
•  NOSHCON
•  Electra Mining

OCTOBER 2018
THE IMESA 
CONFERENCE ISSUE
Industry perspective: Institute 
of Municipal Engineering of 
Southern Africa
• CESA Awards
•  Best Municipal Projects in 

South Africa
•  Optimising water and wastewater 

treatment plants
• SABITA Who’s Who
• Civil engineering contractors
• Pumps, pipes and valves
• Geotechnical engineering
•  Infrastructure funding and 

implementation
•  Shared infrastructure and mining 

social labour plans
• SAPPMA review
• Asset management
•  Transport, logistics, vehicles  

& equipment
• Public transport

Calendar events
•  International No-Dig South Africa
• IMESA 2018
• SAFCEC
•  Wastecon

NOVEMBER DECEMBER 2018

THE SUSTAINABLE 
INFRASTRUCTURE
DEVELOPMENT ISSUE
Panel discussion: Project planning 
and implementation
Industry perspective: Consulting 
Engineers Southern Africa
Municipal focus: Infrastructure 
projects and suppliers in Tshwane
•  Prestigious projects for the year 

for roads and water
•  Water metering and pressure 

management
• Cement and concrete
• Human settlements
• Bitumen and asphalt mixes
•  Safety equipment and PPE in 

construction
• Geomatics (SAGI)
• IMESA Awards
•  Transport, logistics, vehicles  

& equipment
•  Fleet management
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Print Terms And Conditions
Please note that if an agency is contracted to 
manage an advertising booking on behalf of a client 
that has made a direct booking, the initial booking 
will not be diminished or renegotiated until expiry of 
the existing contract. Please familiarise yourself with 
the full set of terms and conditions as all contracts 
are subject to these requirements.

IMIESA RATES*
ADVERT DESCRIPTION SINGLE 2-4 INSERTS 5-8 INSERTS 9-11 INSERTS

Full Page 21 300 20 250 19 200 18 150

Half Page 14 950 14 200 13 450 12 700

Third Page 12 800 12 150 11 550 10 900

Quarter Page 9 600 9 150 8 650 8 150

Double Page Spread 36 250 34 400 32 600 30 800

Classified Business Card 4 300 4 050 3 850 3 650

Strip Ad 6 400 6 100 5 800 5 450

DPS Half Page 25 350 24 100 22 850 21 550

Full Page Advertorial 23 450 22 300 21 100 19 950

Half Page Advertorial 16 450 15 600 14 800 13 950

COVERS SINGLE 2-4 INSERTS 5-8 INSERTS 9-11 INSERTS

Outside Back 29 850 28 350 26 850 25 350

Inside Back 25 600 24 300 23 050 21 750

Inside Front 27 700 26 350 24 950 23 550

Inside DPS Back 42 600 40 500 38 350 36 250

Inside DPS Front 44 750 42 500 40 300 38 050

PROFILES SINGLE 2-3 INSERTS 4-6 INSERTS

1 Page Profile 25 600 24 300 23 050 21 750

2 Page Profile 36 250 34 400 32 600 30 800

3 Page Profile 49 000 46 550 44 100 41 650

4 Page Profile 57 550 54 650 51 800 48 900

5 Page Profile 68 200 64 800 61 350 57 950

Cover Story Package 56 750 53 900 51 050 48 250

Hot Seat Package 40 750 38 700 36 700 34 650

Divisional Cover Package 45 000 42 750 40 500 38 250

Divisional Hot Seat 
Package 37 550 35 700 33 800 31 950

Industry Insight 40 750 38 700 36 700 34 650

Panel Discussion 21 300 20 250 19 200 18 150

Gatefolds POA

Bellybands/ Inserts POA

Print Advert design rates*
ADVERT 
SIZE COST ADVERT SIZE COST

DPS 3 400 Third page 970

Full Page 2 480 Quarter page 840

Half Page 1 250 Classified 490

*The above prices are in ZAR and exclude VAT. 
Please supply instructions, text, contact details, 
and high resolution pictures and logos

IMIESA DEADLINES
ISSUES BOOKING MATERIAL

JAN 2018 09 Nov 2017 14 Nov

FEB 2018 10 Jan 15 Jan

MAR 2018 07 Feb 12 Feb

APR 2018 07 Mar 12 Mar

MAY 2018 10 Apr 13 Apr

JUN 2018 11 May 16 May

JUL 2018 08 Jun 13 Jun

AUG 2018 06 Jul 11 Jul

SEP 2018 03 Aug 08 Aug

OCT 2018 07 Sep 12 Sep

IMESA 
Conference 
Binder 2018

24 Aug 29 Aug

NOV/DEC 2018 08 Oct 11 Oct

JAN 2019 09 Nov 14 Nov

FEB 2019 11 Jan 2019 16 Jan

MAR 2019 08 Feb 13 Feb

Please note that the above dates may change

R600/annum (incl. VAT)
R55/issue (incl. VAT) 

SUBSCRIPTIONS

PRINT

IMIESA ADVERT SPECIFICATIONS** (width x height in mm)
SIZE CROP SIZE TYPE AREA WITH BLEED

Double Page 
Spread 420 x 297

400 x 277  
(mind spine) 

426 x 303

Full Page 210 x 297 190 x 277 216 x 303

Half Page 
(Landscape) 210 x 148.5 190 x 128.5 216 x 154.5

Half Page 
(Portrait) 105 x 297 85 x 277 111 x 303

Third Page 
(Landscape) 210 x 99 190 x 79 216 x 105

Third Page 
(Portrait) 70 x 297 50 x 277 76 x 303

Quarter Page 
(Landscape) 210 x 74 190 x 54 216 x 80

Quarter Page 
(Portrait) 105 x 148.5 85 x 128.5 111 x 154.5

www.infrastructurene.wswww.infrastructurene.ws

RATE CARD 2018Advert Rates & Specs 2018

*All the above prices are in ZAR exclude VAT **          Press-optimised high-quality PDF file, 300 dpi 
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infrastructurene.ws rates and dimensions* (width x height in pixels)

ADVERT 
DESCRIPTION

DIMENSION COST

PC Tablet
 

Mobile

1  
month

2-4 
months

5-8 
months

9-12 
months

Video

HOME PAGE BANNERS

Leaderboard
(Mega) Banner 728 x 90 468 x 60 320 x 50 12 050 11 450 10 850 10 250 13 850

Rectangle 
Banner  
(Above the fold)

300 x 250 6 650 6 300 6 000 5 650 7 650

Middle Strip 468 x 60 4 850 4 600 4 350 4 100 5 550

Rectangle 
Banner  
(Below the fold)

300 x 250 3 650 3 450 3 300 3 100 4 200

Bottom 
Rectangle
(Bottom)

600 x 300 3 050 2 900 2 750 2 600 3 500

Home Page 
Takeover 
(revolving)

6 050 5 750 5 450 5 150 6 950

Home Page 
Takeover (static) 23 500 22 350 21 150 20 000 27 050

RUN-OF-SITE BANNERS

Leaderboard
(Mega) Banner 728 x 90 468 x 60 320 x 50 9 050 8 600 8 150 7 700 10 400

Rectangle 
Banner  
(above the fold)

300 x 250 5 000 4 750 4 500 4 250 5 750

Middle Strip Ad 468 x 600 3 650 3 450 3 300 3 100 4 200

Rectangle 
Banner  
(below the fold)

300 x 250 2 750 2 600 2 450 2 350 3 150

Rectangular 
Banner (Bottom) 2 300 2 150 2 050 1 950 2 600

Run-of-site 
Takeover 
(revolving)

4 550 4 300 4 100 3 850 5 200

Run-of-site 
Takeover (static) 17 650 16 750 15 900 15 000 20 300

Company 
Profile Page 5 000

infrastructurene.ws Newsletter rates and dimensions* (width x height in pixels)

DESCRIPTION
DIMENSION 
PC

COST 

1 month 2-4 months 5-8 months 9-12 months
Video

NEWSLETTER BANNERS

Leaderboard 680 x 150 6 500 6 200 5 850 5 550 7 500

Sidebar Ad A 190 x 300 4 250 4 050 3 800 3 600 4 850

Sidebar Ad B, C & D 190 x 250 - 300 3 900 3 700 3 500 3 350 4 500

Island Banner Top 516 x 100 4 550 4 350 4 100 3 900 5 250

Island Banner Left 220 x 150 3 250 3 100 2 950 2 800 3 750

Island Banner Right 220 x 150 3 250 3 100 2 950 2 800 3 750

Island Banner Bottom 516 x 100 4 250 4 050 3 800 3 600 4 850

Newsletter Takeover 32 400 30 800 29 200 27 550 37 300

ONLINE

Online Terms And Conditions
1.  Booking All bookings are to be made via the  

3S Media Online Contract Form.  
2.  Material All content is subject to 3S Media 

approval and 3S Media will not alter image 
files or tags. 

3.  Payment All online adverts must be paid for 
in full prior to publication. Please familiarise 
yourself with the full set of terms and 
conditions as all contracts are subject to 
these requirements.

*All the above prices in ZAR exclude VAT. 
DETAILS: Home page banners: Maximum of 4 advertisers per zone • A month consists of a
minimum of 4 x inserts • One change per month permitted • Payment by monthly debt order.  
Contract total divided by period of contract • Click through to website, email or PDF

VIEW IT ONLINE!
www.3smags.co.za/Imiesa

Online Advert design rates*
ALL BANNERS COST

Banner design 425 per banner

*The above prices are in ZAR and exclude VAT. 
Please supply instructions, text, contact details, 
and pictures and logos.
20% discount applicable for more than one  
banner ad per order.

infrastructurene.ws deadlines
BOOKING DEADLINE MATERIAL DEADLINE

Five business  
days prior to 
distribution date

Two business  
days prior to 
distribution date

Ask about our  
video opportunities

• Corporate videos
• Product and service videos
• Event videos
• CPD videos

infrastructurene.ws
weekly e-newsletter

SUBSCRIBE TO

Email nomsa@3smedia.co.za
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